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Leading provider of cloud 
computing services in Spain, 
Portugal and Latam

First Converged Telco&Cloud
Operator in the Iberian Peninsula
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Digital transformation of all 
businesses

Cloud continues to grow, extending 
beyond storage and computing

Convergence of cloud/IT, security and communications

• Increasing volume, quality and reliability 
demands as well as security

• Growing decentralization (working from home, 
internationalization, remote teams, etc.)

• Need for wider services portfolio, covering 
cloud services as well enterprise comms.

• Cloud becoming the best performing and most 
efficient solution for IT infrastructure

• Rising cloud platforms’ consumption

• Increasing need for cloud 
interconnection (Hybrid Cloud and multi 
cloud environments)

• Network functions becoming virtualized 

• Possibility to deliver VPN, firewall and other network services with an 
IT approach, better competing with traditional telco services

• Traditional Telcos not providing convergent offering (cloud/IT, security 
and communications)
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B2B market 
opportunity• Mid market underserved, 

with a lack of 
comprehensive              
offer
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B2B size in Gigas’ footprint
(companies with > 10 employees)

1.3

0.5

0.23.3
1.6

3.7

B2B cloud market
(size and growth(1))

B2B IT & Telco markets
(size (1)(2))

Cloud/IaaS DC & hosting

17.8%

2.9%

20.4%

0.7%

3.77.6 11.3

9.4

Digital 
transformation 

of all businesses

Cloud extends 
beyond storage 
and computing

Convergence of 
cloud/IT,  

security and 
communications

NOTES: (1): Considering only companies with more than 10 employees in each market (Gigas target segment)
(2): estimations of Gigas IT’s addressable market based on Gartner (excluding consulting and implementation and end user device services markets)

Cloud market
revenues 

(2019, €bn)

Growth
(CAGR 19-24,%)

Telco market revenues 
(2019, €Bn)

IT/Cloud market revenues 
(2019, €Bn)

# of companies 

# of branches/locations

221k 419k

592k 1.286k

Europe LatAm

1.65.8 7.4

10.3

“+640 k target 
clients in Gigas’ 
geographies”

“A double digit 
growth opportunity 

in key segments”

“A 38 Bn€
addressable 

market”

1

2

3 Telecom IT Cloud

The GIGAS 
opportunity
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2011 … 2018 2019 2020 2021

Cloud

Unified 
comms.

Connectivity

Cybersecurity

Seven major deals in the last 4 years towards 
building a compelling convergent proposition

B2B PORTFOLIO

B2B PORTFOLIO

BUSINESS UNIT

Approx. €60M revenues and 
€12M EBITDA PROFORMA 6



Cloud

SIP Trunk Mobile communications
VoIP

Collaborative services

Connectivity

Internet connectivity

Site interconnection

Unified 
comms.

IaaS

PaaS

Hybrid and multi Cloud

SAPTM Cloud

Cloud Backup
Firewall as a service
Disaster Recovery

Disaster recovery

Cyber-
security

Building a forward-looking 
portfolio...

...unlocking significant value for 
Gigas and its clients

Current New services

Global load balancing

Secure remote access & VPN

SD-WAN

Managed services
Clean traffic

Secure access service edge

Cross-selling opportunities

B2B opportunity

Cloud/security products

Telco products

B2B markets in 
Gigas’ 

geographies

Expanding portfolio of 
digital services

One-stop shop for cloud & 
communications services

Standardized yet flexible 
offering tailored to an 
underserved B2B mid market

B2B PORTFOLIO

Cloud PBX
Fixed Mobile Convergence

Fixed Voice
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Geographies
Unif. 

Comms.
Cloud Cybersecurity

Connectivity

Fixed Mobile

~

Revenues
(€M 2019/18, 
% 5yr-CAGR)

11

99

169

49

328

21

54

11

58

-3%2

16%

-5%

11%

20%

5%2

9%

4%2

28%3
(4)

Source: Arthur D. Little analysis
Notes: (1) 2020 figures; does not include ONI, ValoraData or MásMóvil revenues

(2) CAGR 2014-2018
(3) CAGR 2014-2020, does not take into account ONI & MásMóvil’s business
(4) Includes ONI, ValoraData and MásMóvil revenues

~

8

60 28%3
(1)
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54.7%
33.7%Private

Investors

Management 
Team*

GAEA
managed by

Inveready

J. Poza

6.3%

5.3%

José Antonio 
Arribas (COO)

Arantza
Ezpeleta

Alfonso 
Cabezudo

Miguel Venâncio

GAEA Inversión
(Carlos Conti)

Inveready Capital 
Co. (Sara Sanz)
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*
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*  Excludes M&A costs and multiyear remuneration plan ( stock options and others)

•

•
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Figures in 

Thousands of 

Euros

Capex to Sales

(excl. M&A)
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Figures in Euros

*

Figures in 

Thousands 

of Euros

Figures in 

Thousands

of Euros
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*

SOURCE: Renta4, Gigas, ADL

20

*



21



22


